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Item 2.02 Results of Operations and Financial Condition.

On November 9, 2016, Dr. Keh-Shew Lu, President and Chief Executive Officer of Diodes Incorporated, (the “Company”), as well as Richard D.
White, Chief Financial Officer, Mark King, Senior Vice President of Sales and Marketing, and Laura Mehrl, Director of Investor Relations, participated in a
conference call to discuss the Company’s third quarter 2016 financial results. A recording of the conference call has been posted on the Company’s website at
www.diodes.com, and copy of a transcript of the conference call is furnished as Exhibit 99.1 to this report.

In the earnings conference call, the Company utilizes financial measures and terms not calculated in accordance with generally accepted accounting
principles in the United States (“GAAP”) in order to provide investors with an alternative method for assessing the Company’s operating results in a manner
that enables investors to more thoroughly evaluate its current performance as compared to past performance. The Company also believes these non-GAAP
measures provide investors with a more informed baseline for modeling the Company’s future financial performance. Management uses these non-GAAP
measures for the same purpose. The Company believes that investors should have access to the same set of tools that management uses in analyzing results.
These non-GAAP measures should be considered in addition to results prepared in accordance with GAAP, but should not be considered a substitute for or
superior to GAAP results and may differ from similar measures used by other companies. For a description, and reconciliation with GAAP, of these non-GAAP
measures see the Company’s press release dated November 9, 2016 announcing the Company’s third quarter 2016 financial results, a copy of which was
furnished as Exhibit 99.1 to the Current Report on Form 8-K filed with the Securities and Exchange Commission on November 9,2016.

Item 7.01 Regulation FD Disclosure.

The transcript of the earnings conference call furnished as Exhibit 99.1 also provides an update on the Company’s business outlook, that is intended
to be within the safe harbor provided by the Private Securities Litigation Reform Act of 1995 (the “Act”) as comprising forward looking statements within the
meaning of the Act.

Item 8.01 Other Events.
From time to time, the Company may give corporate presentations to its customers, suppliers and other related interested parties. A copy of the

Company’s updated corporate presentation slides is attached herewith as Exhibit 99.2.

Item 9.01 Financial Statements and Exhibits.

(d) Exhibits.

Exhibit

Number Description

99.1 Transcript of earnings conference call held on November 9,2016.
99.2 Corporate presentation slides

The information in this Form 8-K and the exhibits furnished hereto shall not be deemed “filed” for purposes of Section 18 of the Securities Exchange
Act of 1934, nor shall it be deemed incorporated by reference in any filing under the Securities Act of 1933 or the Securities Exchange Act of 1934, except as
shall be expressly set forth by specific reference in such filing.
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EXHIBIT 99.1
Diodes, Inc. Third Quarter 2016 Financial Results Script
Wednesday, November 9 @ 4:00pm CST / 2:00pm PST

Call Participants: Dr. Keh-Shew Lu, Richard White, Mark King and Laura Mehrl

Operator:

Good afternoon and welcome to Diodes Incorporated’s third quarter 2016 financial results conference
call. At this time, all participants are in a listen only mode. At the conclusion of today’s conference call,
instructions will be given for the question and answer session. If anyone needs assistance at any time
during the conference call, please press the star key followed by the zero on your touchtone phone.

As a reminder, this conference call is being recorded today, Wednesday, November 9, 2016. I would
now like to turn the call over to Leanne Sievers of Shelton Group Investor Relations. Leanne, please go
ahead.

Introduction: Leanne Sievers, EVP of Shelton Group

Good afternoon and welcome to Diodes’ third quarter 2016 financial results conference call. I'm Leanne
Sievers, executive vice president of Shelton Group, Diodes’ investor relations firm.Joining us today are
Diodes’ President and CEO, Dr. Keh-Shew Lu; Chief Financial Officer, Rick White; Senior Vice President
of Sales and Marketing, Mark King; and Director of Investor Relations, Laura Mehrl.



Page 2 of 21

Before I turn the call over to Dr. Lu, I would like to remind our listeners that management’s prepared
remarks contain forward-looking statements, which are subject to risks and uncertainties, and
management may make additional forward-looking statements in response to your questions.
Therefore, the Company claims the protection of the safe harbor for forward-looking statements that is
contained in the Private Securities Litigation Reform Act of 1995. Actual results may differ from those
discussed today, and therefore we refer you to a more detailed discussion of the risks and uncertainties
in the Company'’s filings with the Securities and Exchange Commission.

In addition, any projections as to the Company’s future performance represent management’s
estimates as of today, November 9, 2016. Diodes assumes no obligation to update these projections
in the future as market conditions may or may not change.

Additionally, the Company’s press release and management’s statements during this conference call will
include discussions of certain measures and financial information in GAAP and non-GAAP terms.
Included in the Company’s press release are definitions and reconciliations of GAAP to non-GAAP items,
which provide additional details. Also, throughout the Company’s press release and management’s
statements during this conference call, we refer to “net income attributable to common stockholders” as
“GAAP net income.”
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As a reminder, the results announced today are preliminary and are subject to Diodes finalizing its
closing procedures and customary quarterly review by the Company's independent registered public
accounting firm. As such, these results are subject to revision until the Company files its Quarterly
Report on Form 10-Q for the quarter ending September 30, 2016.

For those of you unable to listen to the entire call at this time, a recording will be available via webcast
for 60 days in the Investors section of Diodes’ website at www.diodes.com.

And now I will turn the call over to Diodes’ President and CEO, Dr. Keh-Shew Lu. Dr. Lu, please go
ahead.

Dr. Keh-Shew Lu, President and CEO
Thank you, Leanne. Welcome everyone, and thank you for joining us today.

I am pleased to report that our results this quarter represented the second consecutive quarter of
record revenue and gross profit with revenue reaching $250 million, a key milestone toward achieving
our goal of $1 billion in annual revenue. Additionally, our automotive business reached a record,
increasing to 7 percent of the revenue. We continue to invest in the automotive market through a
combination of new products and targeted customer development as we work towards our near-term
goal of 10% of revenue.
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Also during the quarter, we completed the sales integration of Pericom in China and the rest of Asia
after successfully completing these efforts in North America and Europe during the first half of the year.
We are now well positioned across the customer base with a streamlined sales channel and a broader
product portfolio. In fact, we have recently made solid progress on design-in opportunities as a direct
result of our cross-selling efforts in support of the revenue growth and the market share gains in 2017
and beyond.

Lastly, after the close of the quarter we successfully renewed our syndicated loan for a new five-year
term, resulting in lower interest payments and greater flexibility to return value to shareholders through
our stock buyback program.

With that, I will now turn the call over to Rick to discuss our third quarter financial results as well as
fourth quarter guidance in more detail.

Rick White, CFO

Thanks, Dr. Lu, and good afternoon everyone.

Revenue for the third quarter 2016 was a record $250.7 million, increasing 6 percent from the $236.6
million in the second quarter 2016 and 20 percent from the $208.9 million in the third quarter 2015.



Page 5 of 21

Gross profit for the third quarter 2016 reached a record $80.6 million, or 32.2 percent of revenue,
compared to the second quarter 2016 of $74.8 million, or 31.6 percent of revenue and the third quarter
2015 of $61.6 million, or 29.5 percent of revenue. The sequential increase in gross profit margin was
due primarily to improved capacity utilization.

GAAP operating expenses for the third quarter 2016 were $60.7 million, or 24.2 percent of revenue,
and on a non-GAAP basis were $55.2 million, or 22.0 percent of revenue, which excludes $5.5 million of
retention and amortization of acquisition-related intangible asset expenses. This compares to GAAP
operating expenses of $63.5 million, or 26.9 percent of revenue, in the second quarter 2016, or 24.8
percent on a non-GAAP basis.

Looking specifically at Selling, General and Administrative expenses for the third quarter, SG&A was
approximately $38.3 million, or 15.3 percent of revenue, compared to $41.4 million, or 17.5 percent of
revenue, in the second quarter 2016.

Investment in Research and Development for the third quarter was approximately $17.1 million, or
6.8 percent of revenue, compared to $17.0 million, or 7.2 percent of revenue in the second quarter
2016.

Combined, SG&A plus R&D was $55.4 million, or 22.1 percent of revenue, compared to $58.4 million,
or 24.7 percent of revenue, in the second quarter 2016.
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Total Other Expense amounted to approximately $4.3 million for the quarter, including $3.7 million of
interest expense and approximately $900 thousand in currency losses, which was partially offset by
$300 thousand of interest income.

Income Before Taxes and Noncontrolling Interest in the third quarter 2016 amounted to $15.6
million, compared to $8.8 million in the second quarter 2016.

Turning to income taxes, our effective income tax rate for the third quarter was approximately 26.2
percent.

Third quarter 2016 GAAP net income was $10.6 million, or $0.21 per diluted share, compared to $5.8
million, or $0.12 per diluted share, in the second quarter 2016 and $2.8 million, or $0.06 per diluted
share, in the third quarter 2015. The share count used to compute GAAP diluted EPS for the third
quarter 2016 was 49.9 million shares.

Non-GAAP adjusted net income was $15.1 million, or $0.30 per diluted share, which excluded, net of
tax, $4.4 million of non-cash acquisition-related intangible asset amortization costs. This compares to
non-GAAP adjusted net income of $9.8 million, or $0.20 per diluted share, in the second quarter 2016
and $6.3 million, or $0.13 per diluted share, in the third quarter 2015.
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We have included in our earnings release a reconciliation of GAAP net income to non-GAAP adjusted net
income, which provides additional details. Included in the third quarter 2016 GAAP and non-GAAP
adjusted net income was approximately $2.9 million, net of tax, non-cash share-based compensation
expense. Excluding share-based compensation expense, both GAAP and non-GAAP adjusted EPS would
have increased by $0.06 per diluted share in the third quarter.

Cash flow generated from operations was $33.1 million for the third quarter.

Free cash flow was $15.1 million for the third quarter, which included $18.0 million of capital
expenditures.

Net cash flow for the quarter was $28.0 million, including additional borrowing of $7 million.

Turning to the balance sheet, at the end of the third quarter, cash and cash equivalents totaled
approximately $221 million and short-term investment totaled $35 million. Working capital was
approximately $567 million.

At the end of the quarter, inventory decreased approximately $6 million from the end of second
quarter 2016 to approximately $204 million. Inventory in the quarter reflects a $7 million decrease in
finished goods and a $1 million decrease in raw materials, and a $2 million increase in work in
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process. Inventory days were 112 in the quarter, compared to 117 last quarter.

At the end of the third quarter, Accounts Receivable was approximately $239 million, an increase of
$9 million from the second quarter. A/R days were 86, comparable to last quarter.

Our long-term debt, net of the current portion, totaled approximately $407 million.

Capital expenditures for the third quarter were $18.0 million, or 7.2 percent of revenue. As we
mentioned in the past, Chengdu is included in our full year target model for CapEx, which is 5 to 9
percent of revenue.

Depreciation and amortization expense for the third quarter was $24.4 million.

Now, turning to our Outlook...

For the fourth quarter of 2016, we expect revenue to range between $232 million and $248 million, or
down 7.5 to 1.1 percent sequentially, and in line with typical seasonality. We expect gross margin to be
32.2 percent, plus or minus 1 percent. Non-GAAP operating expenses, which are GAAP operating
expenses adjusted for retention costs and amortization of acquisition-related intangible assets, are
expected to be approximately 23.5 percent of revenue, plus or minus 1 percent. We expect Other
Expense to be approximately $3.9 million, and our income tax rate to be 29 percent, plus or minus 3
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percent. Shares used to calculate diluted EPS for the fourth quarter are anticipated to be approximately
49.5 million. Please note that purchase accounting adjustments for Pericom and previous acquisitions of
$4.4 million after tax are not included in these non-GAAP estimates

With that said, I will now turn the call over to Mark King.

Mark King, Senior VP of Sales and Marketing
Thank you, Rick, and good afternoon.

Revenue growth in the third quarter was led by Asia, along with record sales in automotive, which
increased almost 70 percent over the prior year period. Additionally, the consumer, computing and
communications markets increased sequentially, with North America sales also up in the quarter. The
industrial market was down sequentially as a percentage of revenue due to muted demand in Europe,
but yet flat to last quarter on a dollar basis. OEM sales were Up 18.5 percent, while distributor POP was
flat. Distributor inventory decreased 3.1 percent, while POS grew 8.9 percent.

Customer activity remained strong across all regions, coupled with strong design activity and design
wins. As Dr. Lu mentioned, we completed the sales integration of Pericom in China and the rest of Asia
in Q3 as planned. We continue to penetrate our key customer base with a broader product line and see
significant customer synergy and cross-selling opportunities across the Pericom products. We also
continued to make great progress in the automotive market with record revenue combined with
increasing new
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product introductions and design wins.

From a product perspective, the third quarter was also another record for our MOSFETs and CMOS
LDOs, driven primarily by strong smartphone sales, as well as our protection, bipolar transistors and
timing products.

Turning to Global Sales, Asia represented 80 percent of revenue, Europe 10 percent and North
America 10 percent.

In terms of our end markets, consumer represented 29 percent of revenue, communications 24,
industrial 20 percent, computing 20, and automotive was a record 7 percent of revenue.

Let me now provide more detail within each of our end markets.

For the consumer market, we saw several exciting wins in the camera market, with new sockets for

our UART devices on an SLR camera platform, as well as wins for our analog and mux signal switches
for wearable cameras. Also in the wearables market, we continued to see interest in our Hall sensors
and secured a key desigh win on a market-leading fitness tracking device.

In the mobile communications market (including portable device charging), Diodes launched a diverse
range of products reflecting our leading position with several major customers. From our MOSFET
platforms, we introduced DFN and CSP packaged parts for USB Power Delivery on tablets
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and mobile applications, which was selected by a well-known customer for a quick charge application.
Also during the quarter, Diodes released additional high surge and general protection devices that were
designed specifically around the needs of several U.S. and Asian customers and provide the highest
surge and lowest clamping capability of its kind.

Also in the communications market, we achieved record revenue on our CMOS LDO product line, with
nearly 40 percent of revenue coming from new products. This growth is being driven mainly by broad
adoption of our RF CMOS LDOs in the cell phone market. Other key handset wins during the quarter
included an analog switch and a USB re-driver, both into the China cell phone market. We are also
expanding our position in the data communications market, with new design wins on a clock generator
for a market-leading maker of routers and network switches, a mux switch win into a KVM device, as
well as several CMOS LDO sockets for a telecom system power application.

In the computing market, we again expanded our support of the emerging USB Type-C connector
market with the release of a new bi-directional mux/demux switch. Key wins during the quarter for this
large and growing market included: USB signal switching wins in a large notebook platform, a USB
cross-bar switch in a gaming platform, as well as several wins for major China cell phone applications.

Also in the computing space, we released a new 14-bit SSD switch designed for DDR2 and DDR3
memory bus applications for servers and enterprise systems with high density memory requirements.
We also achieved
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significant design win activity on our re-driver product family, with key wins across multiple notebook,
workstation, server and storage applications. Our new products are gaining solid traction in this space,
with nearly 45 percent of our signal integrity revenue in Q3 coming from new devices.

For the industrial space, we released several new families of products including: high-voltage, high-
performance industrial unipolar Hall switches; single stage flyback and buck-boost controllers for
dimmable LED lighting applications; as well as a family of primary side switches for power adapter and
charging applications. Also during the quarter, we saw a new point of entry into the industrial market
through several surveillance equipment design wins in China for our PCle switches. Other design wins
of note included a Hall sensor win for e-metering applications as well as a win for our RF CMOS LDOs
for an industrial imaging application. We also continued to see very strong design win traction on our
LED lighting products for retrofit applications.

And finally in the Automotive market, Diodes continued to make great progress with a number of
significant wins and product introductions. During the quarter, we introduced a USB charging port
controller for use in car chargers as well as a family of adjustable automotive-grade shunt regulators
that have already been designed into an automotive lighting module. Key new automotive design wins
included a PClIe clock buffer and an HDMI switch, both of which were designed into a car infotainment
system. We also had new wins on our AC/DC CC/CV controllers for car chargers and
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continued to expand our position in LED lighting applications, including a win for automotive logo
lighting.

Additionally, we further expanded our family of automotive-qualified MOSFET’s with the addition of eight
40V, 60V and 100V products from our innovative Shielded Gate platform. Diodes now has a highly
competitive portfolio of auto-optimized MOSFETs, which are driving strong design win and sales
momentum. In addition, we launched a family of high voltage automotive GPP rectifiers in the low
profile "DFLAT"” package launched in response to several customer requests from U.S. and Europe. Also
launched during the quarter were two auto-qualified Super Barrier Rectifiers, developed specifically for
a European tier-one customer for reverse battery blocking applications. Our SBR technology is being
recognized by a growing number of customers for the significant benefits it provides for automotive
applications.

In summary, we had a solid third quarter highlighted by the achievement of record revenue and gross
profit, as well as record revenue in our automotive market. We also completed the sales integration of
Pericom, which positions us well for expanded cross-selling opportunities to drive market share
expansion and revenue growth into 2017 and beyond.

With that, I'll open the floor to questions - Operator?
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Operator

(Operator Instructions). Steve Smigie, Raymond James.

Steve Smigie - Raymond James & Associates, Inc. - Analyst

Congrats on getting the record revenue and hitting a run rate for your $1 billion revenue. I know you guys have been working on that for a while, so it's great to see you get that.

Also, it seems like the auto business has done pretty well here, which was another big objective. I was hoping you could talk about margins on the automotive business as it has been
growing. I think one of the objectives there was to help improve overall gross margin. I was just curious if you are seeing gross margin on auto come in where you had hoped it to be,
and is it going to continue to march up there and help overall gross margins? Thanks.

Keh-Shew Lu - Diodes Incorporated - President, CEO

The margin for automotive is above our model, 35%, that is our model. We typically run much higher than that and -- but the problem with the automotive is take time to ramp it. It
take time to design in, and then -- well, we can do the design in, but if when they ramp, it take a couple years for them to ramp.

So right now, it's a small percent. 7% is our total revenue, so that high margin do not affect us that much. But typically it is higher than our model.

Steve Smigie - Raymond James & Associates, Inc. - Analyst

Okay, great. And then, I just was hoping we get an update on overall factory loadings. It sounded like utilization was better. I know you have been trying to fill up a number of
facilities, including over in Asia. So just curious if we could get an update on factory utilization.

Rick White - Diodes Incorporated - CFO

Sure. SAT, our Shanghai assembly test facility, was in the -- between 80% and 85%. CAT, which is the Chengdu facility, was 85%. OFAB, which is the facility in England, the wafer
fab in England, was right at 90%. SFAB 1, which is the Shanghai fab, the older Shanghai fab is a little bit above 80%. And SFAB 2 has increased to 76%. For instance, in fourth-
quarter 2014 they were at 35%, so the loading utilization has doubled there. And then, KFAB was around 65%.

Steve Smigie - Raymond James & Associates, Inc. - Analyst
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Okay, great. Great, nice progress (multiple speakers)

Keh-Shew Lu - Diodes Incorporated - President, CEO

As you know, our definition is -- when the wafer fab around 85%, we consider that as fully loaded. Even you can up to 90 something that can offer that, but 85% consider as fully
loaded. For assembly, 95% consider as fully loaded, so you can see most the 80s still underloaded.

Steve Smigie - Raymond James & Associates, Inc. - Analyst

Okay, great. And then, I was just curious, Dr. Lu, as we think about seasonality for March, 1 am not asking you to guide, per se, but typically if I just do it mathematically, it looks like
you guys are typically up about 1% in March. With that said, if you look at global GDP, like the US, for example, will only run about 1%, so it seems like a weak environment. Is it
fair to think you could still be thinking about business in terms of seasonality or is it more you just got a weak macro and we should just take that into consideration as we look
forward?

Keh-Shew Lu - Diodes Incorporated - President, CEO

You?

Rick White - Diodes Incorporated - CFO

So he is asking about seasonality in the first quarter.

Keh-Shew Lu - Diodes Incorporated - President, CEO

Yes, yes (multiple speakers), talking about --

Rick White - Diodes Incorporated - CFO

First-quarter seasonality.

Keh-Shew Lu - Diodes Incorporated - President, CEO

Yes, you are talking about four or you're talking about first?

Steve Smigie - Raymond James & Associates, Inc. - Analyst

Yes, first, first, so March quarter. I am just --

Keh-Shew Lu - Diodes Incorporated - President, CEO

Oh, March quarter.

Steve Smigie - Raymond James & Associates, Inc. - Analyst
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I know it's a little bit beyond your guidance time frame, so I am just trying to maybe back into it, and not that you are guiding it, but just puts and takes around that of, say, weak
global macro versus strength of seasonality.

Keh-Shew Lu - Diodes Incorporated - President, CEO

Yes, but typically seasonality in first quarter, March quarter, is down 5% from 4Q. That's really typically seasonality. So if I put it typically 1Q from 4Q previous year, down between
0% to 5%, okay? Typically, 0% to 5%.

Then 1Q to 2Q, typically up 5% to 10%. Then 2Q to 3Q, again typically up 5% to 10%. Then 4Q, 3Q to 4Q, typically down 0% to 5%. Okay, so that is the seasonality, and that's --
each year is within this range.

Steve Smigie - Raymond James & Associates, Inc. - Analyst

Okay, great. Thanks very much and congrats again on the good report.

Operator

Tristan Gerra, Robert W. Baird.

Tristan Gerra - Robert W. Baird & Company, Inc. - Analyst

Given the utilization rates that you've mentioned, what are the incremental gross margin opportunities coming from mix? As we know, you tend to increase the mix of higher-margin
products as your utilization rates get close to full capacity. So how could we quantify this as an upcoming opportunity in terms of gross margin points going forward?

Keh-Shew Lu - Diodes Incorporated - President, CEO

Okay. Actually, our gross margin coming from two factor. One, it is coming from product mix, which means when you can sell at a high GP that kind of product, and for example,
from the new product that is another measurement we measure is the new product, okay? But that's one.

But the other one is coming from utilizations, and so utilization, like I already mentioned, we had to model. Wafer fab is 85%; assembly is 95%. So today if you look at -- I think Rick
just give you the utilization rate of each operation, and if you look at those, we still have a lot of room by fully loaded to make the GP to our model.

But at the same time, when automotive get higher percent, when industrial getting higher percent, then we should be able to get higher margins.

Tristan Gerra - Robert W. Baird & Company, Inc. - Analyst

Okay, and then, could you remind us your plans for eight-inch capacity migration and what type of cost saving would you realize relative to six-inch?

Keh-Shew Lu - Diodes Incorporated - President, CEO

Okay. For analog, most the wafer is in six-inch internally, and if we do eight-inch, we will go to outside. For discrete today, it is the same thing. Our internal is six-inch. Our eight-inch
requirement, it go to outside.
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Now I think in the past I already talking about in our SFAB tool, we are putting the eight-inch capability for our discrete product, okay, and that capability, right now we are in the
qualification, and then we think this quarter after we finish qual, then we will do the PCN product change-in notice. We think it will probably end up this quarter, 4Q. Then we will
start to ramp probably second half of next quarter because you wait for the customer to accept --

Rick White - Diodes Incorporated - CFO

Next year.

Keh-Shew Lu - Diodes Incorporated - President, CEO

Next year, second half of next year, waiting for customer accept the PCN and start the ramp.

So, that's where the timing we're looking at. Then we will probably -- in second half, we will probably start to put in the next chunk of the capacity for eight-inch and then to support
the 2018 requirement. So second half of next year, we are using our current capacity when you start the ramp and then we will put out the second chunk of the capacity.

Tristan Gerra - Robert W. Baird & Company, Inc. - Analyst

Okay, thank you.

Operator

Gary Mobley, Benchmark.

Gary Mobley - The Benchmark Company - Analyst

Thanks for taking my question. If I take a look at the midpoint of your fourth-quarter revenue guide, it assumes about a 4.3% sequential revenue decline, but you are expecting to
hold gross margin flat, and so, obviously, utilization isn't helping preserve the gross margin, probably more so a headwind. Therefore, are we looking at a situation where we got a
decreasing mix of consumer in Q4 and a greater mix of higher-margin auto? And any detail there would be helpful.

Keh-Shew Lu - Diodes Incorporated - President, CEO

(laughter). Number one, we -- yes, utilization will probably go down a little bit because our revenue going to go down, okay? But what we try to do is we will focus more on the
product mix now. It not necessary coming from automotive.

Of course, automotive will be one of the factor, but it is really a small portion of our revenue, 7% our revenue, so it won't affect that much. Even we can continue growing automotive
business, but I think now new products announced in the last couple years, they're going to start -- they somewhat ramp, and so when we put in all those together, we believe we can
keep the GP as firm as the third quarter's to compensate for the utilization down.

Gary Mobley - The Benchmark Company - Analyst

Okay. I know you're not going to share with us what your organic growth rate is, if we back out any contribution from acquisitions this year. But I know as well that you guys are
incentivized by outperforming some benchmark of industry performance. And so, can you at least share with us
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what your view is on your share gain opportunity for 2016, and maybe as well provide specifics on the benchmark that you're looking at in terms of market performance?

Keh-Shew Lu - Diodes Incorporated - President, CEO

How about I answer this way? 2016, we had record revenue. Yes, it was due to Pericom acquisitions. But the growth organically is really coming from our diode itself sales. So, you do
have the Pericom history on 2015, and take that Pericom history of 2015 and assume Pericom don't grow, then you can see the growth we had is coming from diodes itself sales. But
we do not provide that info. In our -- I think we do separate Pericom business and our own business, right?

Rick White - Diodes Incorporated - CFO

Yes, in the Q, I'm looking at.

Keh-Shew Lu - Diodes Incorporated - President, CEO

In the Q, we do separate, so you can take that and see how much is Pericom, how much is Diodes. Then you can do the comparisons. Maybe a little bit work. I don't have -- we cannot
really share, but in the Q we do separate the revenue from Pericom and Diodes.

Gary Mobley - The Benchmark Company - Analyst

Okay, all right, that's (multiple speakers)

Keh-Shew Lu - Diodes Incorporated - President, CEO

(multiple speakers). That is one year. Then after one year, we don't, so for 2016 you actually can do that. Because 2016, Pericom is the first year, and from Q we do separate Diodes
business and Pericom business.

Gary Mobley - The Benchmark Company - Analyst

Okay. Rick, I think, if I'm not mistaken, you underspent fairly significantly on the OpEx side in the September quarter. I think you were looking for, what, 24%? 24% of revenue in
OpEx, and you delivered, what, 22% on in-line revenue. And basically, you have been holding OpEx flat all year, if not decreasing. So why do you anticipate increasing OpEx
roughly $1 million sequentially in Q4 with expected revenue decline?

Rick White - Diodes Incorporated - CFO

Well, so the issue here is that if you look at just SG&A, it has been -- it went down a little bit in the third quarter because of some actions that we took. We expect that to go back up in
the fourth quarter to a more normal range, and R&D is basically -- we have got it in at flat, right?

So with SG&A going back up a little bit, I don't know, in the $1 million range from where it was in the third quarter, you get this increase in percentage, but it is still -- even if you
take that number, it is still flat with first quarter, below second quarter, and slightly above third quarter. So when you said we are holding it flat all year long, that is basically true. And
the issue is here just quarter-to-quarter adjustments that you have in SG&A.

Gary Mobley - The Benchmark Company - Analyst

Okay, all right, fair enough. That's it for me. Thanks, guys.
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Operator

(Operator Instructions). Shawn Harrison, Longbow.

Gausia Chowdhury - Longbow Research - Analyst

This is Gausia Chowdhury calling on behalf of Shawn. A competitor of yours is saying that there is PC inventory correction coming. So are you building that into your guidance or
assumptions for the fourth quarter at all and are you seeing that?

Rick White - Diodes Incorporated - CFO

Okay, hang on just a second. So she said that there is -- a competitor of ours has said that the PC inventory, I guess, in the marketplace is growing, and are we seeing any weakness in
the PC market due to this inventory situation? That was your question, right?

Gausia Chowdhury - Longbow Research - Analyst

Yes, right.

Keh-Shew Lu - Diodes Incorporated - President, CEO

Mark, do you want to answer this?

Mark King - Diodes Incorporated - SVP Sales & Marketing

Yes, I would say it would be built into our guidance. Fourth quarter is traditionally a little bit softer than third quarter for the PC industry, so as we went through and we looked at our
forecast, I don't think we saw anything out of the ordinary that was going to impact our number.

Gausia Chowdhury - Longbow Research - Analyst

Okay, great, that's helpful. And then, second, with Pericom fully integrated, you noted some better design-in activity. Can you maybe provide some more comments or color on how it
is progressing, specifically in Asia? Any positive surprises at all?

Mark King - Diodes Incorporated - SVP Sales & Marketing

Do you want me to take that, Dr. Lu?

Keh-Shew Lu - Diodes Incorporated - President, CEO

Yes.

Mark King - Diodes Incorporated - SVP Sales & Marketing

I think Pericom's Asia team that was integrated last quarter into our team is progressing quite well with their design win activity.
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From a North American and European standpoint, we have had several significant wins in North America and developed some significant longer-term opportunities for Pericom in
Europe from Diodes' traditional customer base that maybe got us over the edge. Maybe they were present there, but weren't doing as well as expected.

And we have some really nice opportunities going forward that we've already announced. Our uniformed team are starting to get closer and more comfortable with each of the product
lines, and so we are seeing more and more opportunities within our customer base, as well as in some of the customers that they did business with that we weren't focusing on as much.
So I think it's going quite well.

Gausia Chowdhury - Longbow Research - Analyst

Great, thank you. And then last for me, can you remind us of the interest rate on your syndicated loan and how much savings will you see on an annual basis? And also, your thoughts
on the cadence of the stock buyback, does that change at all?

Rick White - Diodes Incorporated - CFO

So from a syndicated loan standpoint, there are, I think, five or six different tiers within the loan for interest. And the most expensive is LIBOR plus 250, and that's where we are right
now.

We expect the savings from the new loan versus the old loan, because of the changes in those rates and those tiers, to be about $2 million a year, $500,000 a quarter. What was the
other one?

Gausia Chowdhury - Longbow Research - Analyst

Sorry, just about the stock buyback. Any changes in (multiple speakers) -- yes?

Rick White - Diodes Incorporated - CFO

No, the -- there were some relaxing of the other covenants in the loan itself, which is going to make it easier to meet the covenants associated with being able to do stock buybacks.

Keh-Shew Lu - Diodes Incorporated - President, CEO

I think -- last year, we announced we're going to have $100 million in four years, something like that, stock buying back, and we did that 4Q last year. Then because the Pericom
acquisition and due to all this covenant, therefore we don't have cash and we have some regulation from the bank we cannot spend more money to buying back.

Now with this time, we negotiate a new loan and they relax this requirement, and then we are able to go back to assume our stock buying back program.

Rick White - Diodes Incorporated - CFO

Right.

Gausia Chowdhury - Longbow Research - Analyst

Great, thanks so much.
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Operator

Thank you. I am showing no further questions at this time. I would like to turn the call back to Dr. Lu for closing remarks.

Keh-Shew Lu - Diodes Incorporated - President, CEO

Thank you for your participation today. Operator, you may now disconnect.

Operator

Ladies and gentlemen, thank you for participating in today's conference. This does conclude the program and you may all disconnect. Everyone, have a wonderful day.
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Safe Harbor Statement

Any statements set forth herein that are not historical facts are forward-looking statements that involve
results to differ materially from those in the forward-looking statements. Such forward-looking
regarding update to Diodes Incorporated’s fourth quarter 2016 business outlook as of November
range between $232 million and $248 million, or down 7.5 to 1.1 percent sequentially, and in’
gross margin to be 32.2 percent, plus or minus 1 percent; non-GAAP operating exp
costs and amortization of acquisition-related intangible assets, are expected to be af
expect other expense to be approximately 3.9 million; expect income tax rate to be
diluted EPS for the fourth guarter are anticipated to be approximately 49.5
acquisitions of §4.4 million after tax are not included in these non-GAAP estim
“expects,” “projects,” “plans,” “will” and similar expressions.

operations, including excessive operation costs, labor shortages hlgher tax rates and j(]lnl vemure
availability of tax credits; Diodes’ ability to maintain its current growth strategy or continue to maintai
manufacturing facilities: our future guidance may be incorrect; the global economic weakness may be more
anticipate; breaches of our information technology systems; and other information, including the “Risk Factors,” detailed from
the United States Securities and Exchange Commission.

This presentation also contains non-GAAP measures. See the Company's press release on November 3, 2016 titled, *Diodes Incorporated Reports
Third Quarter 2016 Financial Results” for detailed information related to the Company’s non-GAAP measures and a reconciliation of GAAP net income to
non-GAAP net income.




Management Representative

Dr. Keh-Shew Lu

President and CEO

Diodes Incorporated Since 2005
Texas Instruments 27 years

Experience:
= Senior Vice President of T| Worldwide Analog and Logic
= President of Texas Instruments — Asia

Education:

= Master's Degree and Doctorate in Electrical Engineering
Texas Tech University

= Bachelor's Degree in Engineering
National Cheng Kung University - Taiwan
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Company Representative

Laura Mehrl

Director of Investor Relations

Since May 2010
Experience:
= Director of Investor Relations, Diodes Incorporated, Plano, Texas
= Senior Business Development Manager, STMicroelectronics, Carrollton, Texas
= Sales Director for Analog Devices Inc., Shanghai, China
= Product Marketing Manager at Texas Instruments (Tl), Dallas, Texas
= Senior Engineer at Lattice Semiconductor Inc., Hillsboro, Oregon
= \Wafer fab design engineer and product engineer at Tl, Lubbock, Texas
Education:

=  MBA with concentration in International Marketing, Texas Tech University
= BS in Electrical and Computer Engineering, University of lowa
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About Diodes Incorporated

A leading global manufacturer and
supplier of high-quality application
specific, standard products within
the broad discrete, logic and analog
markets, serving the consumer,
computing, communications,
Industrial and automotive
segments.

nnnnnnnnnnnn




Business Objective

To consistently achieve

above-market profitable growth, 5

¢ *§
o ¥ &

to deliver high quality semiconductor products. R4

utilizing our innovative and

cost-effective packaging and silicon
technology, suited for high volume,
high growth markets by leveraging
process expertise and design excellence
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Significant Market Opportunity

2015 Total Semiconductor Market ($335 bn)

Discrete

Diodes’ SAM:
$10 - $12 bn

Diodes’ SAM:
$1-%3bn

Std Logic

Diodes’ SAM:
$14 - $16 bn
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Diodes Growth Strategy

Many Paths for Growth:

= Product Portfolio
= Product arena
= Product line expansion
= Performance enhancement

= Application Space
= Targeted end equipment
= Broad customer base
= Increased product coverage

= Packaging Breadth
= Broad packaging portfolio Breadth
= Increased power density i
= Small form factor

Product Portfolio

nnnnnnnnnnnn
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A Winning Combination

A Strong Global Partnership

PN £ O R P ORATE P

2014 Revenue $891M
2014 Gross Margin 31.1%

High volume Discrete,
Analog and Logic products

Cost efficient manufacturing
capabilities

Strong global presence

Broad product and customer
base

3 C’s and industnal with
emerging focus on
Automotive

() PERICOM'

2014 Revenue $130M
2014 Gross Margin 42.3%

SYNERGIES

Switches, Signal Integrity,
Connectivity and Timing
products

Focus on emerging
connectivity platforms

Deep customer
relationships

Strong presence in
networking and data center
with growing automotive
position

Broader Analog and added
mixed-signal product lines

Expanded platform content in
applications where Diodes is
already strong

+ Operating Synergies
+ Technology presence to

advance Diodes product
roadmap

Customer / application space
depth within target markets




Broad Consolidated Product Offering

ASSP

Schotty Diodes
Zener Diodes
Switching Diodes
SBR” Diodes

Power Zener Diodes
Power Rectifier Dicdes

Small Signal MOSFETs
Power MOSFETs
Protected MOSFETs
High Voltage MOSFETS
Complementary Pairs
H-Bridges

IntelliFET®

Bipolar Transistors
Small Signal BJT
Pre-bissed BIT
Medium Power BJT
High Power BJT
Darlington Trans s fors
Gate-Drivers

Low Saturation BJT
H-Bridges

Discrete

Rectifiers

Schottcy Redtifiers
Super Barrier Rectifiers
Standard Rectifiers
Fest Recovery Rectifiers
Bridge Rectifiers

MOSFETs Protection Devices

TVS

Low CJ TVS

Thyristor Surge Protection
Drata Line Protection

Function Specific Amays
Relay Drivers

D crete Load Switches

D crete Voltage Regulators
MOSFET Gate-Drivers

Standard Products
Standand Linear
Linear Voltage Regulators
Standard Linear Regulators

Quas i Low Dropout Regulators
Low Dropout Regulators

Woltage References
Shunt References
Micropower Refarences

Current Monitors
Cument Output

Vaoltage Cutput
Operational Amplifiers
Comparators

Timing Products

Clocks
Timer ICs

Standand Logic ICs
Single Gate

Dusal Gate

Standard Logic
Translaters

Anslog Switches
Registers

Power Management IC s
DC-DLC Switching Regulators

Budk Boost/Inverter

(AC/DC Solutions
Primary-Side Regulators
PW M

BJ T Switches

Voltage

Power Switches
Load Switches
HDMI Switches

U 58

Switches

LED Drivers
Charge Pump
Boost

Budk

Linear LED Drivers
LED backlighting

Power Supply

MOSFET Gonfrallers
Active OR-ing Controllers
Chargers

Connectivity
Switches

Signal Switches
Mux controllers

Signal Integrity
Repeaters
ReDrivers

Connectivity

PCle Bridges

PCle Packet Switches
UARTs

Senso
Hall Switches

Hall Latches

Smart Fan Drivers
Motor Controllers
Tempersture Sensors
Magnetic Sensors

cast by Sat:
Fixed Bias Generators
Switched Bias Generators
Multiplese Controllers
Integrated Switch Matrbc
DES Interface

STB Power

Class D Amgplifiers

Anslog Input Amplifiers

comRPORATED

InteliFET and SBR ars the regisiered trademark of Diodes Incomporated and ifs affiliates.

e,
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Pericom Total Timing Solutions

Comprehensive portfolio for complete clock
tree solutions

=Highest frequency clock buffers

=L ow voltage, low power clock generators
=Real time clock (RTC) generators
=Programmable crystal oscillators

=Ultra low jitter crystal oscillators
=Temperature compensated crystal oscillators

Timing solutions for attractive markets
=Cloud computing / server storage
=Embedded automotive infotainment
=|nternet of Things (loT)

Owned manufacturing for advantaged cost infrastructure

s|ntegrated operations for crystal and crystal oscillator manufacturing

=Automated and automotive-certified facility in Taiwan focuses on crystal oscillators
=Fully automated facility in Jinan, China focuses on crystal manufacturing

nnnnnnnnnnnn
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DisplayPort

USB Type A

USB Type B

USE Micro B

Power

>

I N ECORPORATER®D
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USB Type C Connector

-

USE Type C
All-in-One
Connector

Highly Attractive Market Opportunity
=10Gbps reversible connector: single USB cable for data, audio, video and power

=Driven by next generation mobility platforms: notebook, smart phone,
tablet, portable consumer

=Flexible “charge anywhere” approach to personal electronics
=Will drive conversion in storage, server, and Ultra HD displays

Combined Diodes+Pericom offers complete system solution

=Extensive Pericom offering for USB connectivity:
* High performance cross bar signal switches
= USB3 / DisplayPort1.2 ReDrivers
= USB charging controllers
= High bandwidth USB3.1 multiplex/demultiplex
= Plug orientation detectors

*Diodes USB portfolio focused on power management:
» USB power switches
* Transient voltage suppressors
» ACDC primary side controllers
* Power MOSFETs
v Active rectifier

g— .




USB Type C Power Delivery

High-Speed i A Discrete
Serial N
: Connectivit
High Speed y

Signal Path «TVS for
SBU1,5BU2 .USB3.0/3.1 USB3.0/3.1

and DP/HDMI ; -
MUX : s *High Voltage

Power Switch

*USB3
Type C/PD AR it sLoad Switch

Protocol Control "
JUSB3.0/3.1 ‘MOSFET

Re-Driver

oo T b

*Type C host
CC Detection

USB Type-C Connector

*Type C
Protocol
Controller

*UsB2.0 Mux

Power Solution

+Audio Switch

I N CORPORATER®D




Complete Platform Solutions: Notebooks

Discrete

e

DP1.2b
HDMI 1.4

SATA I PCle

e, DIODE _ﬁ Docking
AUXHPD+ | pouar | Sub-system

AUXHPD- [ i

_Integrity R, Rt vy
High-Speed Serial Connectivity
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Performance Enhancement

SKY Rectifiers »  SBR® (Super Barrier & Trench SBR®
Rectifiers) (vb < 400v) (Vb = 400v)
MOSFETs P DIOFET™ E S IntelliFET
(SKY Integrated, Low Rpson)) (Seli-protected)
Bipolar LDO > CMOS LDO (Low power) > Low Noise LDO
DC-DC _ DC-DC DC-DC
(Asynchronous) E 2 (Asynchronous, high current) b (Synchronous, with low & high current)
AC-DC » AC-DC AC-DC
(Secondary side ' (Primary side controllers, Secondar, #  (Quick Charging Controller solutions)
controllers) side controllers)
LED Drivers > LED Drivers » LED Drivers
(DC Input) (AC Input) (Full-Voltage Range, Triac-Dimmable/Non-

Dimmable)

Diodes’ product upgrade has expanded our SAM.

nnnnnnnnnnnn |-
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Efficiency, Functionality and Control for Smartphones

= LED Backlighting
LED Drivers
Boost Converters
Schottky Diodes

= LED Flash Module
Camera Flash Drivers
ZXMN series MOSFETs

= LCD / OLED Display Bias
LCD Bias ICs
OLED Bias ICs
Schottky Diodes

= Battery Power Management
USB Power Switches
Current Monitors
Charger ICs
Low-Saturation Bipolar Transistors
ZXMP series MOSFETs

I N CORPORATESER®D

= GPS Antenna Detection

Current Monitors

= RF Power Amplifier

Low Dropout Regulators

= System Voltage Conversion

Low Dropout Regulators

DC-DC Converters

Schottky Diodes

Low-Saturation Bipolar Transistors

=System Interface

USB Power Switches
Zener and TVS Arrays

= Keypad Backlighting

LED Drivers
Boost Converters
Schottky Diodes

= Audio Amplifier

Class D Amplifier

——— .
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Strong Relationships Drive LCD/LED TV Product Roadmaps

= Antenna Tuner
DC-DC Converters

= LCD Display Buffer
40V High-gain BJT

“ 40V Schottkys
= System Power Conversion
Low Dropout Regulators = System Interface
DC-DC Converters .
2 USB Power Switches
Voltage References <= Zener and TVS Arrays

Synchronous MOSFET Controllers
40v/100V SBR and Schottkys

Bridge Rectifier Diodes = System Power Management

Buck DC-DC Converters

‘C Low Dropout Regulators
20V/30V/40V SBR® and Schottkys
30V P-Channel MOSFETs
30V Low-saturation PNP BJT

= LCD LED Backlighting
Current Monitors
400V High-gain NPN BJT
60V/100V High-gain NPN BJT
60V/A100V N-channel MOSFETS

g Yy 7 % . Audio Amplifier

. - Buck DC-DC Converters
= CCFL Backlighting Schottky Diodes

30V Low On-resistance MOSFETs SBR
Class D Amplifier

R ..




Product Breadth and Performance for Computing Platforms

= LCD / LED Backlighting
LED Drivers
Boost Converters

Schottky Diodes -y |

= System Voltage Conversion
Low Dropout Regulators
DC-DC Converters

Schottky Diodes s

Low-Saturation BJT

= Battery Power Management
Current Monitors

|
Load Switches E 2 |
|

Low-Saturation BJT
ZXMP series MOSFETs

= Open / Close Detection
Hall Effect Sensors
Hall Effect Drivers

I N ECORPORATER®D

= Audio Amplifier
Buck DC-DC Converters
Schottky Diodes
Super Barrier Rectifiers
Class D Amplifier

= Wireless Connectivity
DC-DC Converters
Low Dropout Regulators

= System Power Management
Buck DC-DC Converters
Low Dropout Regulators
Super Barrier Rectifiers
Schottky Diodes
P-Channel MOSFETs
Low-Saturation BJT

= System Interface
USB Power Switches
Zener and TVS Arrays

..
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Automotive Quality for Demanding Automotive Applications

= Body Control Module
Bipolar Transistors
Shunt Regulator
Voltage Reference
IntelliFET
MOSFETs
Hall Sensor

= Powertrain

MOSFET —y o
Hall Sensor

Super Barrier Rectifier® (SBR)

= Daytime
Running Lights
LED Drivers ’
Schottky Diodes
MOSFETs
Bipolar Transistors

&B5R and Ink=IFET ar2 of Dlodes

I N ECORPORATER®D

= Automotive
Networking
ESD Protection
TVS Protection

= Interior Light
LED Drivers
Schottky Diodes
MOSFETs
Bipolar Transistors

= Seat Control Module
Hall Sensor
SBR
IntelliFET®
Voltage Reference

= Braking Control Unit
Voltage Reference
IntelliFETs
MOSFETs
Hall Sensor

o S .




Power and Signal Management for the Broad Industrial Market

= [llumination

LED Drivers
Synchronous Rectifiers
HV Rectifiers and Bridges
SBRs

HV Switches

MOSFETs

= System Protection
Hall Sensors

ESD Protection

TVS Protection

= Signal Conditioning
Op Amps

Comparators

Linear Hall

Voltage Reference

Logic

Current Monitors

ESD Protection

TVS Protection

I N CORPORATER®D

= Actuators/Drivers
Hall Sensors
Relay Drivers
IntelliFET
MOSFETs

Motor Control
Hall Sensors

Motor Control/Drivers
MOSFETs

H-Bridges

SBR

Gate Drivers

Power Management
AC-DC Converters
DC-DC Converters

LDO Regulators

HV Regulators

Shunt Regulators

Gate Drivers
Synchronous Rectifiers
HV Rectifiers and Bridges
SBRs

HV Switches

e,




Complete Charger and Power Adapter Solution and Trend

Market Trend

Secondary
Rectifiers

Primary
Rectifiers |

PSR Syoc,
—3)\ Switches Rectifiers |

|_ AP3775/6 e |_ HV BJT

I N CORPORATESER®D
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Packaging Focus: Miniaturization and Power Efficiency

50T223 50T89 TO2205 SOP-BL PowerDI-55P DFN5060-4 D2PAK-TL QFN3055-28
SOT143/5C82 TO220-3L SOIC-14/M6L Power5060-5L QFN5050-32 PDI3333-8 PD3020B-8
- 3 - (Stack die + Clip) (Pre-mold)
Q @ n |
) - v X ']
D ; ‘J
S0T523 TO220-5L MSOP-8M0L PowerDi-5 QFN4040-20
TO26241 (Auto)
~ ‘/ (Stack die-Al wire) (L s
!’ il LS
TSOT23-5/6 500123 ITO220AC-5 QS0P-16/20L PMH DFN1114-3 b
o DFN1212.4
. . Q a {Flip Chip QFN) DFN1616-2
gl &y
SOT353/363 S0D3231-F TO262AA TSSOP-8M4M6L  PD1231323 DFN0S08-4
vy ® % o @ o | T -
SOT543/553 500523 TO263-2/35L  SOP-8M4MELEP Power3333-8L DFN0206-3 ° a
T i DFN2020F-8
& 9 @ J 4

50T953/963 50D923 TO252-213/4/5L MSOP-3/EP PowerDIi3030 DFNOG03

~ 2015

©
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Packaging Focus: Miniaturization and Power Efficiency

Miniaturization Power Efficiency
Compared to a TO252, the
PowerDI®5 package delivers
twice the power density from
a 55% smaller footprint.

DDFNO0402 Possibly
the smallest Discrete
semiconductor package.

DDFNOGO3

g :
0'115“# Dr&lmwn: v
PowerDI®5
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Efficient Manufacturing + Superior Processes

Packaging

Wafer Fabs

= Shanghai-based packaging with capacity
approximately 30 billion units

= The new packaging facility in Chengdu has
a potential capacity of 3X that of Shangha

= Additional packaging facilities in Neuhaus,
Germany and in Chengdu, China

= Two discrete fabs, two analog fabs
in Kansas City, Missouri (5" and 67),
Oldham, United Kingdom (6"),

and Shanghai (6") respectively
= Bipolar, BICMOS, CMOS & BCD process
= Strong engineering capabilities

Economies of Scale: Loading Percentage in Shanghai

CapExMedel=-5% --8%-ef Rovenue

81.4%

[+
80.7% 832.5% ki
91.0%

2005 2006 2007 2008 2009

2010 201 2012 2013 2014

2015

I N CORPORATER®D
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Collaborative Customer Relationships
2
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Outperforming the Industry

Annual Revenue Growth Rates 2005 to 2015 Growth
Diodes Inc.: 14.7%

SAM Industry: 3.1%

T0%

59.9%

60%

50%

41.1%

40%
30.5%
30%

16.9%

20% {156%
11.4%

8.0%

05%  13%

10%

0% +

-3.3%

0% | 6.2% 7% 35% a.9%

-12.2%

-20% |
2005 2006 2007 2008 2009 2010 2011 202 2013 2014 2015

B DICOES. B Industry (Discrete + Analog + Logic)

Py | -
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Revenue Growth

( In millions )
IIOCD-
et
snaid
700 4
—
500
el

300

200 4

= l
g -

# ( Acquisition Years )

I m EORPORATSE®D

(e

433 434
2008 2009
*

AT

+41%

613

2010

+3.6%

635

2011

+30.5%
826.8
-0.2%
634
2012 2013
*

+7.7%
890.7

2014

-4.7%

3489

2015
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Revenue Profile — 3Q2016

By Channel By Region

Asia Pacific
36% OEM/EMS

Distribution

North America

By End Market

Computing
Consumer

Industrial

Communications
Automotive
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Third Quarter 2016 Financial Performance

In millions, except per share 3Q15 2Q16 3Q16
Revenue $208.9 $236.6 | $250.7
Revenue Growth 20.0% 6.0%

Gross Profit (GAAP) $61.6 $74.8 $80.6
Gross Profit Margin % (GAAP) 29.5% 31.6% 32.2%
Net Income (GAAP) $2.8 $5.8 $10.6

Net Income (non-GAAP) $6.3 $9.8 $15.1

EPS (non-GAAP) $0.13 $0.20 $0.30

Cash Flow from Operations $45.5 $16.4 $33.1

EBITDA (non-GAAP) $29.7 $36.8 $42.5
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Balance Sheet

In millions Dec 31, 2014 Dec 31, 2015 Sept 30, 2016

Cash $243 $218 $221

Short-term Investments $12 $65 $35

Inventory $182 $203 $204
Current Assets $676 $751 $740
Total Assets $1179 $1599 $1552
Long-term Debt $141 $454 $407
Total Liabilities $369 $756 $709
Total Equity $810 $843 $843
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4Q 2016 Business Outlook

= Expect revenue to range between $232 million and $248 million, or down 7.5 to 1.1
percent sequentially, and in line with typical seasonality;

= Expect GAAP and non-GAAP gross margin to be 32.2 percent, plus or minus 1 percent;

= Non-GAAP operating expenses, which are GAAP operating expense adjusted for retention
costs and amortization of acquisition-related intangible assets are expected to be
approximately 23.5 percent of revenue, plus or minus 1 percent;

= Expect other expense to be approximately 3.9 million;

= Expect income tax rate to be 29 percent, plus or minus 3 percent, and shares used to
calculate diluted EPS for the fourth quarter are anticipated to be approximately 49.5

million;

= Purchase accounting adjustments for Pericom and previous acquisitions of $4.4 million
after tax are not included in these non-GAAP estimates.

nnnnnnnnnnnn
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Global Manufacturing Infrastructure

Yab 1%

A

4

2 i A
¥ | p

=3 Fab, Packaging
. Y

' Shanghai. China
Wafer Fab

Kansas City, MO > N Y W | Shanghai, China
Wafer Fab L % g : ; Packaging

; Jhongli, Taiwan

gy T ";:&-Dsmitator Module Packaging

i {j’ x &
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v
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Diodes Strategy: Profitable Growth

Leadership
Hiy'l-voilr;(me
Expansion Eng-éncas "
~ O~k
Diodes \
Innovative wv Revenue‘( Strong
PRecing. Relationshiy
Technology ,“_-r -

Aggressive

Strategic
it New Product

Acquisitions
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Thank you

Company Contact:
Diodes Incorporated

Laura Mehrl

Director of Investor Relations
P: 972-987-3959

E: laura_mehri@diocdes.com

www.diodes.com

Diodes was named one
of the 10 Best Stocks
of the Past 20 Years
March 2012

Shelton Group
Leanne K. Sievers
EVP, Investor Relations
P: 849-224-3874

E: Isievers@diodes.com
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